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MeTo AOCNiKEHHS € 06IPYHTYBaHHS Cy4YacHUX MigXoA4iB 40 MapKeTUHrOBOT TOBAPHOI MOMITWUKM, PEKNaMHOro
KpeaTvBy, MepYaHAani3nHry sk 3anopyka eq)ekTMBHOTO MEHeKMEHTY. B cTaTTi BUSHAYEHO NOHATTA MapKeTUHrOBO|
TOBAPHOI NOMITUKM, PEKNAMHOI0 KpeaTuBy Ta HalaHO BNacHe TAIyMadeHHs NOHATTA «MepyaHAansvnHr». BusHaueHo
CKNaf0Bi €/IEMEHTN MEXaHI3My (DOPMyBaHHS MapKETUHIOBOI TOBAPHOI NOMITUKU, O6I'PYHTOBAHO CUCTEMY MOKa3HM-
KiB, 5IKi BiLoOpaxatoTb pe3ybTaTuBHICTb NO3WLOBAHHSA TOBapY Ha PUHKY, 3yMOB/IOKOTE MOro MicLe Ta ponb. Pesynb-
TaToOM NPOBEAEHOr0 AOCMIMKEHHS € 0OI'PYHTOBaHMWI aBTOPOM BMCHOBOK, LLO 3HAHHSI MEHEeMKMEHTY OpraHisayjin Ta
YMOBM 1X (UYHKLIOHYBaHHSI CYTTEBO BM/IMBAIOTb HA MeXaHi3M hOpMYyBaHHS iX CTpPaTeriyHnX NpiopuTeTIB, MapKETUH-
roBOT TOBAPHOI MOMITWKM, PEKNAMHOI0 KpeaTuBy Ta MepyaHiaii3uHry. Haykosa HOBM3HaA NPOBELAEHOIO JOC/iAKEHHSN
nonarae B KOMM/IEKCHOMY Ta CUCTEMHOMY aHanisi 03Ha4yeHoi Npobnematyiki i3 BpaxyBaHHsAM 0CO6NMBOCTel Me-
HeKMEHTY MapKETUHIOBOI AiSNIbHOCTI. 3anponoHOBaHi ynpasniHCbKi NigX04AM MOXYTb 6YTU BUKOPUCTaHI TOPriBesb-
HUMK NigNPUEMCTBaMM NpY (hOPMyBaHHI MapKeTUHIOBKX CTPATETIN, NO3WLil0BaHHSA BIACHOT NPOAYKLIl, MepyaHaaii-
3UHTY, LLIO 3yMOBJIHOE 1X NPAKTUYHY LjiHHICTb.

KniouoBi cnoBa: mMapkeTWHroBa TOBapHa MOMITVKA, PEKNaMHWIA KpeaTus, MepyaHal3uHr, cTpaTeriyHi uini,
MEHEMKMEHT, CTpaTErivyHN MEHEKMEHT, MapKETVHIOBAa Ais/IbHICTb.

Lienbto uccnenoBaHus siBAseTcss 060CHOBaHMe COBPEMEHHBIX MOAX0A0B K MapKETUHIOBOV TOBAPHOI NOMUTHKE,
PEKNIAMHOMY KpeaTuBy, MepyaHai3uHry Kak 3a/10r 3oheKTMBHOTO MeHepKMeHTa. B cTaTbe onpe/eneHo noHsTue
MapKETVWHIOBO TOBAPHO NOMIMTUKM, PEKTAMHOTO KpeaTuBa U JaHO COGCTBEHHOE TO/IKOBAHME MOHSATUS «MepyaH-
Aaii3nHr». OnpeAeneHbl COCTaBHbIE 3/IEMEHTHI MEXaH3Ma (DOPMUPOBAHNS MApPKETVHIOBO TOBAPHOW MOMUTUKY,
060CHOBaHa cucTema nokasaresield, OTpaxarLLyX PesybTaTMBHOCTb NMO3WLMOHMPOBAHMS TOBapa Ha pbiHKE, 06-
YC/aB/MBAET ero MecTo W posib. Pe3ynbtaTtoM NpoBeAeHHOIo WCC/IEA0BaHNS SIBNSETCA 060CHOBAHHbI aBTOPOM
BbIBOA, UTO 3HAHWE MEHeMKMEHTa OpraHu3auuii U ycrnoBusi UX (OYHKLUMOHMPOBAHUA OKa3biBAOT CYLIECTBEHHOE
B/IMSIHME HA MEXaHW3M (POPMUPOBAHMS MX CTPATENMUYECKUX NMPUOPUTETOB, MAPKETVHIOBOW TOBApPHOI NOMUTUKK, pe-
KNaMHOro KpeaTusa 1 MepyaHgaiisunHra. HayyHasi HOBM3Ha NPOBEAEHHOIO NCCNEA0BaHNSI COCTOMT B KOMMJ/IEKCHOM
1 CUCTEMHOM aHasin3e AaHHON NPo6IeMATVKA C YYETOM OCOGEHHOCTEN MEHemKMeHTa MapKeTUHIOBO AesTenb-
HOCTU. TpeanoXeHHbIE YNpaBeHYECKE NOAX0Abl MOTYT 6biTh MCMO/Ib30BaHbI TOPTOBLIMU NPEANPUATUSIMA MPU
thopMUpOBaHUI MAPKETUHIOBBIX CTPaTeruid, NO3ULMOHNPOBaHNM COBCTBEHHOM NPOAYKLMM, MepYaHJai3nHre, YTo
MPUBOAMT K UX NMPAKTUYECKOI LIEHHOCTW.

KnioueBble crioBa: MapKeTMHroBasi ToBapHas NOUTIKA, PeKNamHblii kpeaTuB, MepyaHaainsuHr, cTpareruye-
CKMe LieNIn, MEHEMKMEHT, CTPaTENMUECKMA MEHEKMEHT, MapKeTUHIOBasH AesTENbHOCTb.
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The purpose of the study is to substantiate modern approaches to marketing product policy, advertising creativity,
merchandising as a guarantee of effective management. The article defines the concept of marketing product policy,
advertising creative and provides its own interpretation of the concept of "merchandising”. The constituent elements
of the mechanism of formation of marketing commodity policy are determined, the system of indicators which reflect
the effectiveness of product positioning on the market, determine its place and role is substantiated. The result of the
study is the author's conclusion that the knowledge of management of organizations and the conditions of their oper-
ation significantly affect the mechanism of formation of their strategic priorities, marketing product policy, advertising
creativity and merchandising. The scientific novelty of the study is a comprehensive and systematic analysis of these
issues, taking into account the peculiarities of marketing management. The proposed management approaches can
be used by trading companies in the formation of marketing strategies, positioning of their products, merchandising,
which determines their practical value. Organization of advancement in the places of sales $ one of important directions
of communication activity from brand advancement. For the shop it is an increase possibility of demand on concrete
brands and groups of commodities, as information, about products, got in place of sale directly influences on the con-
duct of buyers. On the basis of analysis of principles of visual merchandising the optimum going is determined near
advancement of brand at the user market. Today, foreign and domestic retailers know what effect the effective use of
merchandising tools can have. Up to 2/3 of all purchase decisions are made by consumers standing in front of the
counter. The analysis of the received statistical data shows dependence of increase in level of sales on the average
on 10 — 20% on effective and competent application of strategy of merchandising. The use of merchandising tools as
effective management increases the competitiveness of the enterprise due to the rapid finding of goods by the buyer,
the convenient location of trade equipment and service in the store. Also one of the requirements of merchandising is
the quality of the product. Excellent quality of goods, their convenient location and favorable atmosphere of the store
are one of the main criteria for the buyer's choice of place of purchase, and therefore the key to high competitiveness
of the outlet. One way to increase the competitiveness of retailers is to influence the internal factors of competitiveness,

which include the effective use of new technologies such as marketing and management technologies.
Keywords: marketing product policy, advertising creative, merchandising, strategic goals, management,

strategic management, marketing activity.

MocTtaHOBKa nNpo6nemMu. Y cyvyacHux ymo-
Bax TOPriBNA € CKIaAHUM MexaHi3mMoMm, bararto-
piBHEBUM, AVMHAMIYHUM MPOLLECOM, WO 3asie-
XWUTb Bif, 6aratb0X eKOHOMIYHUX, NOAITUYHUX Ta
couianbHMX npoueciB. A8 34iINCHEHHA YyCnill-
HOro 6i3Hecy, haxiBuj 3 MEHEI)KMEHTY MOBUHHI
LWyKaTX NOKynLiB, BUSBNATA Ta 3a[0BOMIbHATU
X noTpebun, 3akynoByBaTW BiAMNOBIQHI ToBapw,
nepeBo3nTK iX, LOMOB/IATUCA MPO LiHW Ta YMOBU,
0POPMIIATU KOHTPAKTN NPOAAXY.

Mpu ubomy haxiBuj 3 MEHEKMEHTY MOXYTb
CTBOPUTM XOPOLUMIA aCOPTUMEHT, AOMOrTUCA
HM3bKOT BapTOCTi TOBapiB, asnie SKWOo Lji ToBapu
He MaTMMyTb MONUTY CMNOXWBAHHA Ha PUHKY Ta
He 6yayThb LjiKaBi cCnoxuBa4yesi, 6i3HEC HE OTpU-
Mae€ npuoyTKy.

OcKinbkn XOAEH, HaBiTb HaWkpalwuii ToBap
He MOXe npogatn cebe cam, MeHemKep MoBu-
HeH 3abes3neunTn eekTMBHe npeacTaB/eHHSA
NpoAyKTy B MarasuHi, nepekoHatu MOKynuiB Yy
[OUiNbHOCTI NpuabaHHA ToBapy 14 3anporoHy-
BaTW nocnyru, Wo 6yayTb CTUMy/oBaTK Ta nij-
KpinsiroBaTy, 3i 3HaHb NP0 MapPKETVMHIOBY TOBapHY
NONITUKY, PILLEHHS CMOXMBa4a 3p00OMTU MOKYIIKY.
Komnnekc pisHOMaHITHMX 3axofiB CrnpAMoBaHWin
Ha NpocyBaHHsI Ta 36yT ToBapiB y MarasuHi, OTpu-
MaB Ha3By MepyaHaansuHry [3]. Lli 3axoam Ao3Bo-
NATb chopMyBaTn y CNOXMBAYIB MO3UTUBHWIA
iMMy/bC, CNPSAMOBaHWIA HE Ti/lbKM Ha KyniB/to, a
TakoXX Ha CTBOPEHHS iMiIKeBOro obpasy Topro-
BOI MapKu B CBiZOMOCTi NOKynusA. B eKoHOMIYHii

nitepartypi, MepyaHgani3viHr, K npaBuio, posris-
[aETbCA AK MapKETUHr Ha po3gpibHOMY TOpro-
BEMbHOMY NiANPUEMCTBI Ta pO6UTbL TOBapHY NpPo-
no3uuito penbegHoto. CBITOBWUIA AOCBIA, CBIAUNTD,
o obcarn npofaxy Oyab-AKOro ToBapy MOXHa
36inbWNTM Maike Ha 400-600%, SKLWO NPOCTO
npaBW/IbHO 3arponoHyBaTy ToBap.

MUTaHHSA ePEKTUBHOIO MEHEIKMEHTY yepes3
3HaHHA NPaKTUYHOI MapPKETUMHIOBOI AisA/IbHOCTI
HabyBaloTb 0CO6/1MBOT HEOOXIAHOCTI B Yacu npo-
AaxiB OH-NnaiH Ta naHgemii COVID-19.

BuaineHHA HeBupilleHUX paHiwe yac-
TUH 3aranibHOi nNpo6nemMun. HaykoBOK OCHO-
BOIO [/19 PO3B’'A3aHHA MNOPYyLUEeHOi npobnemu
e(peKTMBHOrO  MEeHeKMEHTY  MapKeTUHIOBOI
OiSANbHOCTI € AOCNiMKEeHHA (haxiBUiB Yy ranysi
TOBApPHOI MNOMITUKM Ta PEKIAMHOro KpeaTusy.
Cepepf, uncneHHux nyo6nikauin MM BUOKPEMUIN
Taki npaui BITYM3HAHUX | 3apPyODKHUX BYEHMX:
X. Ainnep [7], B.l. Fepacumuyk, M.C. OgapyeHKo
[1], €.B. Cokonoga [2], N1.I. TpeH6au, O.B. Kono-
muuesa [3], A.®. MNMasneHko, A. Manmep [10],
A.B. ®epopueHko [4]. MpobnemaTtuka € gocrart-
HbO HeJaBHO PO3pPO6/IEHO B HAyKOBIl niTepa-
Typi, MpoTe NpUKIagHi acrnekTn OopMyBaHHS
epeKTUBHOrO  MEHeKMEHTY  MapKEeTUHIOBOI
MONITUKM TOProBUX MNiANPUEMCTB, afanToBaHUX
[0 0co6/MBOCTEN X (PYHKUIOHYBaHHSA, HE ync-
NEHHi N He JOCTaTHbO PO3KPMBAKTb METOANYHI
nigxoam ix po3poo6ku, WO i 3yMOBUIO 3MIiCT Ta
HanpAMU UbOro AOC/iIKEHHS.
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dopmyntoBaHHA uine crtarTi. MeTow
cTarTi € 06r'pyHTYBaHHSA OpraHisauiiHnx Ta MeTo-
ANYHUX nigxoAaiB Wwono (hopmyBaHHA CyyYacHMX
niaxoAiB A0 MapKeTMHroBOI TOBAPHOI NOMITUKM
i3 BpaxyBaHHSAM 0co6nmBocTel T (OYHKLiOHY-
BaHHA, pekIaMHOro kKpeatmsy Ta MepyaHzaii-
3UHTY, SIK 3arnopyka e(pekTUBHOro MeHeIKMEHTY.

Buknag OCHOBHOro martepiany pgocnig-
XeHHsA. B paHuii yac perioHasibHUi  PUHOK
e(eKTMBHOroO MeHeKMEHTY TOBAPHOT MOJTTUKN
po34pi6HOI TOpPriBNi 3HAXOAUTLCA Ha cTagii pos-
BUTKY, BIi4NOBIAHO 10 AKOT BUPOOHMKN CTBOPIOKOTb
cucTemy iHAMBIAyaNbHUX CTaHOapTiB MepyaH-
[an3vHry, peknaMHOro KkpeaTtuay, LIO A03BOJISIE
MeHeKepy KOMMaHii 3MiHIOBaTV YMOBM NPOAaXY
TOoBapy, BUXOASUN 3 OCOBMMBOCTEN KOXHOI TOp-
roBoOi Mepexi, MarasuHy, BUKNagKun, KOHKYPeHTIB,
nocTayasibHUKIB, po3TallyBaHHS TOBapHUX rpyn,
CNPUIAHATTA MarasuHy, CekLii, rpynm TOYOK nNpo-
AaXy MOKynuAMN 3 METOK MakCUMasIbHOro BUA-
NeHHA, AndpepeHuiauii NpoayKuil Ta 3a/1y4yeHHs
yBaru nokynuis 4o NPOAYKTY.

MapkeTuHroBa TOBapHa MONITUKA SAB/ISE
cob0l0 KOMMMEKC 3HaHb 3i CcTparteriyHoro
MeHe[KMEeHTY, TO6TO Habopy Ta nobynosu
npaBubHOI OiEBOI Ha BCIX XWUTTEBUX CTafdifxX
cTparerii. MapKeTUHIoBi cTparterii NOBUHHI Opi-
EHTYBaTW NiANPUEMCTBA Ha MakCMMasibHY | CBO-
€yacHy apganTauito AissIbHOCTI NigNPUEMCTB A0
AVHaMIYHOTO PO3BUTKY MIKPO- Ta Makpo- cepes-
oBULLA AN OOCATHEHHSA 1X CTpaTeriyHux mapke-
TUHIOBUX Ljinel. B 3a51eXHOCTi Bif, piBHA IX BUKO-
pPUCTaHHA Ta MeHeMKMEHTY opraHisalii, BUYeHi
BUAINAOTL Wil rpynn MapkeTUHroBUX CTparteriin
Ha KOpMNopaTMBHOMY, IHCTPYMEHTa/IbHOMY Ta
doyHKUioHanbHOMY. Tpu 3AiCHEHHI KOHTPO/IO
3a peanisauieto cTpareriii cnif BpaxoByBaTy
3afadi, ski 3006yBalOTb BU3HAYEHY cneuundiky.
KOHTpONb, AK (OYHKLIA MEHEeMKMEHTY, CrpAMO-
BaHWIA Ha BU3HAYEHHs TOro, siK peanisauis cTpa-
Terin NPUBOAUTL A0 AOCATHEHHS NOCTaB/IEHUX
Linien Ta Sk npaBUbHO BUKOHAHWI nnaH, noby-
[0BaHWIi MexaHiam #oro onepauii 1a yHKLUIT.
CTparteriyHnini noTeHuian KpaiHu, periony, nig-
NPUEMCTBA XapakTepu3yeTbCA MOTEHLiNnHUMMN
MOX/IMBOCTSIMM | NPYU HanGinbWw edeKTMBHOMY
BMKOPUCTaHHI pecypcis, M1 3aBXau OTPUMaEMO
NpUOYyTOK Ta MOX/IMBICTb PO3BUTKY.

Cnpobyemo 6inbll AeTasibHILLIE PO3rASHYTH
MOHATTA «MepyaHAai3nHr» Ta BU3HAUUTK MOro
ponb B MEHEeMKMEHTI MapKETUHIOBOI NOJITUKK, B
po3api6HiIi Toprieni, 3'sicyBaT B3BAEMO3B’SI30K MiXX
peknaMHUM KpeaTMBOM Ta MepYeHAan31HIOM.

OTXe, MU (DOPMYEMO BNaCHe T/IyMaYyeHHS
[laHOro MOHATTA, WO MepyaH4an3vHI — ue KOM-
NAeKC MapKETUHIOBUX 3aXO0AiB, i3 BpaxyBaHHAM

pekiaMHOro KpeatmBy Ta TOBApPHOI MOMITUKN
neBHOI ranysi, ANsA 3A4iCHEHHA edeKTUBHOIo
MeHeKMEHTY MapKeTUHIoBol AisnibHoCTi. Came
b6axaHHA nNpogaTy ToBap Ta rigHO NpeacTaBuTn
MOro Ha PWHKY CcOpMyBao LiNNIA HayKOBWUIA
HanpsiMOK MapKEeTUHIOBOT TOBAPHOI MNOAITHKW.
TakoxX, MepyaHaai3uHr € AUCUMNAIHOK Y 3akna-
Jax BULLOT OCBITY, WO HAZAE 3HAHHA 3 npoja-
XiB, peknamMmu Ta MapKeTUHroBOol TOBapHOI Noni-
TUKN SIK €(PEKTUBHOTO MEHEMKMEHTY.

BnacHe, icTopia po3BUTKY peknamn OoCUTb
Benvka. CBiil noyaTok BoOHa 6epe i3 pO3BUTKOM
nucemHocTi (VI-VIIlI ctonitta go Pisgga Xpuc-
TOBOI0) 3'AB/ISETLCA NMUcaHa peknama. MNepe
ApYyKOBaHe peknamHe OrosioleHHs 3'ABU/I0Ch
y NloHgoHi B 1472 poui — ue 6y/10 OroNoLLeHHs
Ha OBepAX LepkBy MPO MPOAay MOSIMTOBHUKA
[5, c. 32]. Came B Ueli nepiog B icTopii peknama
noyasia HabyBaTV MOLUMPEHHA Ta pPO3BUTKY,
sK 3aco6y npogaxy. B 1622 poui B AHrAii, a B
1631 poui y ®paHuii 3'ABNATLCA NepPLUi LLOTUX-
HeBi rasetn i nepuwi peknamHi OrosoLEHHS.
CTpiMKMIA PO3BUTOK Ta Ki/IbKICTb HOBMX BUAAHb
NPU3BOAUTL A0 KOHKYPEHLT MiXX HUMW | HEOOXia-
HOCTI 3axXMCTy CBOET NPOAyKLUIT, TaK 3'ABNATbLCA
nepLli TOProsi 3HaKM i TOProsi Mapku [6].

LLIBMAKNIA PO3BUTOK TakOro HOBOrO Harnpsmky
AIK peknamu BumMaras BifnoBiAHOI NpaBoBOoi 6a3u
i B YKpaiHi. B 1996 poui 6yB NPUAHATWIA NepLUnii
3akoH YkpaiHu «[1po peknamy», 3rogom nocnigy-
Ba/IM HACTYMHi 3aKkOHOAaBYi akTU: 3aKOH YKpaiHu
«[po ToBapHi 3HaKM» Ta Ykas «[1po Mipu woao
3anobiraHHA HeJOOGPOCOBICHOT pekIamms.

Ycnix HauioHaslbHOT EKOHOMIKK, Bi3Hecy, Top-
roBUx MiAMNPUEMCTB 6Garato B YOMYy 3aeXuTb
Bif, peknamMHOi cnpasu, CNPsIMOBaHOI Ha CTUMY-
NOBaHHA 30yTy, nonynspusaLilo NeBHOro suay
ToBapy Ta NpubyTKy B KiHLEBOMY Oro BUINs4,.
3aBgsAku 1 NPOAOBXYETLCA BUPOOHULTBO, TOP-
riBNs, 3pocTa€ KifibKiCTb po60o4YMX Miclb, 3pOC-
Tae nonut Ha ToBapu. OTXe, ycnixy AocAralTb
Ti KpaiHu Ta Bf1acHuUKK Bi3Hecy, e peknama npa-
LHOE | pO6UTbL CBOIO CnpaBy e(PEKTUBHO.

Y cydacHOMYy [AMHaMiYHOMY  CYCMiNbCTBI
peknamHi TEXHONOTII BCe YacTille BUKOPUCTOBY-
I0Tb SIK BUPILUEHHSA COUjasibHUX, MONITUYHUX Ta
€KOJI0NYHMX Npobnem. Y gaHux Bunagkax posib
peknamu NpeacTaBisie CKNaaHUA NCUXOMOrIYHWIA
i coujanbHMIA heHOMEH 3 cneuunivHO CTPYKTY-
poto, ansa hopMyBaHHA 06pasy NEeBHOro obpasy
a6o imigxy. [1ns TopriseNibHUX NiANPUEMCTB, POJib
peknamu rpae BigoMy OCBITHIO (OYHKLUit0, TOGTO
03HaVOM/TIOE NOKYMLIB i3 NPOAYKTOM Ta peksiamye
oro cnoxmeaHHs. TakoX peknama 6epe 6e3no-
CepefHio yyacTb y popmyBaHHI MEBHUX MCUXO-
NOTiYHMX YCTAHOBOK, MOTMBaLIili, 06pasis, iMigKy
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FeHe3UC NOHATTA MepYaHgaN3uHT

Tabnmuga 1

Ne
n/n

AediHiuiii NOHATTA «MeHYaH[aWu3NHI»

ABTOp

Lue MapKeTUHr B CTiHax MarasmHy

Binbam Yennc «Peknama:
NPUHLUNK | NpaKTUKa»

Le 36yToBa nosiT1ka po3apibHOro Toproeus, NPOCyBaHHA Ta 30yT
B CBOEMY MarasviHi NeBHYX ToBapis. MeToto 36yTOBOT NONITUKA

€ BIM/IMB Ha CTPYKTYPY NpoAaxiB po3apiGHOro TOProBLs; BOHa
BMXOOUTb 3 Takmx dpakTopiB ik puHOK (market) doipmu, WBMAKICTb
NpoAaxiB pi3HMX ToBapiB, Mapxa (margin) i napamerpu
06Cc1yroByBaHHS MOKyNuUiB. MepyaHAain3mHr sik 30yToBa Nonitmka
BMKOPWCTOBYETLCA HE TifIbKM 4715 NPOCYBaHHs NPOAYKTIB, ane i
717 8 3aU1yYeHHA NOKynuiB [0 MarasviHy

OkchopacbKuii TAymMauHui
CNOBHUK Bi3Hecy —
A Concise Dictionary
Of Business

Lie MapKeTUHI B po34pPi6Hili TOProB.ili TouLi, po3pobka Ta
peanizaynis METOAIB | TEXHIYHUX PilleHb, CNPSMOBaHNX Ha
BIOCKOHa/IEHHS1 NPONO3KLii TOBapiB, B TOMY MiCLlj, Kyau
CNOXMBaY TPaAMLIHO NPUXOAUTL 3 METOK 3A4INCHATY NOKYMNKY

Kipa i PybeH KaHasiH
«MepuaHaan3nHr»

Lie KOMI/IEKC 3axX0fiB, BUPOG/IEHNX B TOPrOBOMY 3aUTi Ta
CNPSAMOBAHNX Ha NPOCYBaHHA TOTO YU IHLLIOrO ToBapy, Mapku abo
YMaKoBKW, Pe3y/itTaToOM SKOT0 3aBXAV € CTUMY/IHOBaHHSA G6akaHHSA
CNoXmBaYiB BUOpATK i KynuTi ToBap, LLIO NPOCYBAETLCA

[. byinHoBa

— HOBa hopMa npogaxis, KNIOYOBUMU A1 AKOT € NOHATTSH
acopTUMEHTY, NoAaHHA, aHiMau,ii | ynpaBniHHS;

— CYKYMHICTb [ii1, L0 MalTb CBOEK METO MoKasaTtun ToBap
NOKynueBsi 3 HalbiNbLL BUMAHOrO GOKY;

— NiATPYMKa ToBapy, AKMiN NPOAAETLCA B CUCTEMI BISIbHOTO
BNOOPY | AKOMY [OBOOUTBLCA «3axuLaT camoro cebe;

— pO3BUTOK METOAIB TOpriBAi, BiAMNOBIAHO CTPIMKOMY PO3BUTKY
Cy4acHOT cMCTEMU pPO3Noainy, AN SKOT NOTPIGHO edpeKTUBHE
CNiBPOGITHMLTBO MiXK BUPOBHUKOM i pUTEiIepom.

®paHLy3bKka KoHuenuis

NOTPIGHOK LiHOK B MNOTPIGHIN Ki/TbKOCTI

6 |ue NOTPIGHUI ToBap B NOTPIGHOMY MicLi B NOTPIGHMIA Yac 3a

CLUA, pokTop KennHep

6yTN NPOAAHUM B TOProOBi TOYL.

- |ue CYKYNHICTb 3ac06iB i cnocobi., L0 gonomaratoTs ToBapy

O.B. Konomunuyesa

Lkepesio: cucmemamu3osaHo asmopamu

O6peHay Ta Ma€ AK NMPUXUIILHYKIB, TaK i KPUTKKIB.
CyyacHuUin BUMIp IHTEPHET-TEXHONOrI, Ta Map-
KETVHIy HeMOX/IMBUIA 6e3 KpeaTUBHOI peknamu.
[locnTb HOBMMUM NPOrpaMHUMK NaoLwagKkamun ans
po3BuTKy 6i3Hecy € Facebook, Viber, Instagram
Ta TikTok. Ha gaHux nporpamax, 3 BUKOPUCTaH-
HSAM 3HaHb MEHeKMEHTY, MapKeTUHroBOI ToBap-
HOI MONITUKN Ta MepyaHOan3uHry BXe ICHYe Ta
YCNiLIHO PO3BUBAETLCS Garato HanpsiMKiB Kpea-
TMBHOrO 6i3Hecy. o npuKnagy, ToBap TyT MOXHa
rnokasaru Bifleo y HaBYaUIbHOMY, IHTEPaAKTUBHOMY
doopmarTi nokynuto abo X Bigdopmarysatn moro
NoYaTKOBWUI BUINSA, HAHECTU BIAMNOBIAHWIA (OOH,
3MIHUTK hopMy UM CBITI0 AN poTo. 3aBasiku
Cy4aCHUM MpOrpaMHUM IHCTpyMeHTaMm, iHTep-
HeTy Ta ra/pketaM MOXHa Jierko npawoBartu
BAOMa Ta pobuTn peknamy OyAb-SKOro ToBapy
CMOXMBAHHS.

CydacHa eKOHOMiKa nepexuBae yacu npo-
AaxiB OH-naiiH Ta naHgemito COVID-19, pe
HEMOX/IMBO npocyBaTn ToBap 6e3 KpeaTuBHOT

peknamy. JocUTb HOBUM HarnpsAMKOM € 6rorep-
CTBO, TOOTO MOX/MBICTb NPOA&XIB TOBapiB Ta
peknaMmu MeBHI ayauTopil, KinbKOCTi nignuc-
HVKIB 4 BIKOBIN rpyni. Taka rpagauis nokynuis
30iNbLUYe npofaxi ToBapiB Ta MOX/UBICTb PO3-
LUMPEHHA peknammn 3a il mexamu. Haibinblw B
HEeNpPOCTUX EKOHOMIYHUX YMOBax iCHYe Hapaasi
MasInii Ta cepefHili 6isHec, TO6TO Le Taki dhopmun
B/1ACHOCTI, e Mae OyTW MOCTIiHWIA Kpyroo6ir
KOLLTIB. FAKLLO Takoro nNpouecy He BigbyBaeTbCA,
6i3Hec noymHae 3aHenagaTun Ta 3axo4uTb B Kpu-
30BWIi1 Nepiog CBOro icHyBaHHA. MeTogis Buxoay
3 KPU30BOro ctaHy € 6ararto, asne 6e3 iHaHco-
BOMO HaKOMWYEeHHs1 Taki npouecu HeMOXJ/IMBO
BNpoBaauTn. Ha Hawy AymKy, HOBOK ()OpPMOI0
KBWXUBAHHA» Ta MNOAA/bLIONO PO3BUTKY, fKa
MOXe iCHyBaTW B faHNX €KOHOMIYHMX YyMOBax, €
napTHepcTBO. Taka cnisnpausa AONOMOXe yTpu-
MaTWu yKpalHCbKNA Manuii Ta cepeaHiin 6isHec y
MOBax MaHAemii, a 3 YacoM MOXNUBO Habyae
HOBOT DOPMKN PO3BUTKY KPU30BOro nepioay.
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FAKNoKa3yTb AOCNIAKEHHS, B OCHOBI pek/iam-
HOT [isiNIbHOCTI nexartb 3akoHu 3. ®dpeiga,
pocnimpkeHHa . HOHra, T1. Maenosa. Llen
B3AaEMO3B'SI30K HACTINIbKM CU/IbHWUIA, WO BUAi-
NMBCS B CaMOCTIiViHY NPUKNagHy Hayky — Ncuxo-
norito peknamn. 3a BUCNOBNEHHAMU €. Pomara
[6, c. 139] «uinb peknamu nonarae y i gjii Ha
CBIZAOMICTb Ntogei». To6TO cyyacHa KpeaTuBHa
peksiama — e eNeMeHT MapKeTUHTY, SKUA NoYu-
Ha€e npauytoBaTty i3 NPoueciB 3PO3YMIHHA CMOXU-
Baua, 1oro iHTepecis i NnoTpeb, AnsA Toro, oo
[0NOMOrTu nigibpatn ePeKTUBHUIA NPOAYKT.

Po3po6ka kpeaTnBHOI peknamu 3aiimae 6arato
yacy Ta yMiHb i CTBOpOBaYa: XyA0XHE HarNoBHe-
HHS, AM3aliH, Tekc, acouiauisi, niaTekcT i rono-
BHE — GavkaHHs npnaodaTn ToBap, He0OXiaHO Bpa-
XOBYBaTW NPV CTBOPEHHI edeKTUBHOI pekiamu,
SIK BaXX/IMBUIN aCNEKT KOMEPLiHOT AisNbHOCTI.

B ymoBax pvHKOBOI EKOHOMIKM XOAEH CyO'eKT
rocrogaptoBaHHss He Moxe yHKUIOHyBaTK i30-
NbOBAHO, iICHYE BHYTPILUHE, 30BHILLIHE Ta MPOMIXHE
cepefoBuLLe MapKETUHIOBOI TOBAPHOT NOMITUKN.
Came HasiBHICTb Ha PVHKY TakmMX CEerMeHTiB npu-
3BOAUTL [0 3aroCTPeHHs1 KOHKYPEeHTHOT 60poTLoU
MDK TOBApOBMPOOHUKaMW, PO3BUTKY MOHOMO/I3MY,
a TakoX [ae MOX/MBICTb CroXuBadvy BuoMpatu
MDK OLHUM BUPOOGHWKOM Ta iHLWUMW, 3OaTHUMMU
3a[10BO/IbHUTW IOr0 EKOHOMIYHWIA iHTEepecC.

[nsa Toro wob KOHKypeHTHa poboTbba Mana
No3NTUBHWIA edeKT, HeobXigHO BMKOPWUCTOBY-
BaTn MeTOAN MapKETUHIOBOrO aHanidy, A0 AKUX
HasleXxarb: CNOCTEPEXEHHS, MOPIBHAHHSA, rpy-
nyBaHHA, getasisauisf, 6anaHcoBuii MeTon Ta
MeToAN enliMiHyBaHHs. 3a A0NOMOro BMKOPUC-
TaHHA Npu aHasnisi ynpasniHCbKNX 3HaHb, MOXHa
He fiMwe o6po6AAaTK AaHi, ane i BUSBNATU 3aK0-
HOMIPHOCTI BWHWKHEHHS, 3MiHW 3a OKpeMumu
O3HaKaMu, BUABNATU B3AEMO3B’A30K MK aHasli-
30BaHNMU NoOKasHWKamu, sBuLamMu i criBBigHO-
LLIEHHS B HUX OKPEMMUX YaCTUH.

B ymoBax XOPCTKOT KOHKYPEHTHOT 60p0oTboU
TOBapOBUPOOHMKN CTaBNATbL nepes cobotro uini,

MapkeTuHrosa
TOBapHa
[IOJIITUKA

Pexnamuuii
KpeaTuB

OCHOBHI 3 AIKUX — 3a[0BOJIEHHS NOTPEO CroXu-
Baua, OTPUMAHHA MaKCUMasIbHOro MPUOYTKY |
306i/1bLlIeHHA obcdariB 36yTy. CxemartuyHo porsib
JOCNifpKyBaHUX CKMaAHUKIB MOXHA 300pasntu
Ha puc. 1.

Posib MeHeKMEHTY Y (PYHKLIOHYBaHHi cy4yac-
HOro CBITOBONO €KOHOMIYHOro NMPOCTOPY AOCUTb
BE/IVKA, HE BWKOPWCTOBYKOUM CydacHi 3HaHHS 3
ynpas/iiHHA, 03Ha4Ya€ He KOHTPO/IloBaTh cepue-
BMHHI npouecn. KoHuenuis cy4acHOro MeHezx-
MEHTY 5K HoBa thinocodisa 6isHecy Bigobpaxae
OOTPYMaHHSA EKOHOMIYHUX 3aKOHIB Teopii | npak-
TUKM Ta KOHLENLin po3BuUTKY. BnpoBaiXeHHs B
NpaxkTuKy NiANPUEMHULTBA KOHUEMLiT MeHeax-
MEHTY a€ 3MOry BUPILLUTK KOMMIEKC ynpas/iiH-
CbKMX Ta opraHi3auiiHux nNuTaHb.

HaykoBi 3HaHHS Ta 3aKOHOMIPHOCTI 3 MEeHeX-
MEHTY, MapKETUHIOBOI TOBAPHOI NONITUKK, Mep-
YaHOaAW3nHrIY, PeKkiaMHOro KpeatusBy B LiJIOMY
[ONOMOXYTb NMpUMaT NpaBusbHI yNpaBniHCbKi
piLLIEHHA A1 PO3BUTKY 6i3HECy Ta HauioHasIbHOT
€KOHOMIK/ YKpaiHu.

BUCHOBKM Ta NepcnekTMBU nojanblunx
po3BifoOK. MeHeKMEHT AK MUCTELTBO ynpas-
NiHHA, BKo4ae B cebe BCi CknagoBi Mapke-
TUHIOBOI  AisiNIbHOCTI.  AKICTb  yCilWHOro Ta
ed)eKTUBHOIO ynpas/iHHA 6yae 3anexatu Bif
JocnimpKeHux cknagHukie. OTXe, MapKeTuH-
roBa ToBapHa nosituka, pekiaMmHuii kpeatms Ta
MepyaHLan3vHI € enemMeHTamMn MeHeKMEHTY
MapKEeTUHrOBOI AisiSIbHOCTI Ta € 060B’A3KOBUMMN
3HaHHAMU A5 BefeHHS epeKTUBHOro Gi3Hecy.
HaykoBa HOBM3Ha MPOBELEHOro AO0C/iLKEHHS
nosiarae B KOMIM/JIEKCHOMY Ta CUCTEMHOMY aHa-
ni3i 03Ha4YeHoi npobnemartvkn i3 BpaxyBaHHAM
0CO06/IMBOCTEN CYyHaCHOT0 MEHEIKMEHTY. TakoxX
06r'pyHTOBaAHO opraHi3auiiHi Ta MeToanyHI nig-
XO4M LWOoAO0 (hopMyBaHHA CyvacHUX Niaxodis A0
MapKeTUHroBOT TOBApPHOI NOMITUKK i3 BpaxyBaH-
HSIM 0C06/IMBOCTEN Ti PYHKLIOHYBaHHS, peknam-
HOro KpeaTuBy Ta MepyaHAan3uHry, K 3anopyka
epeKTMBHOro MeHeKMEHTY.

Menea:xkmMeHnT

MepuaHgali3uHT

Puc. 1. OCHOBHiI K/IIEHTU i cnoXXuBauyi
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